
GETTING AND CALLING A STEAM LEAD

“John, I'm currently looking to train anywhere from 2 to 4 quality people over the next t 
6 months, I'm going to give you 5 characteristics of the kind of people I'm looking for, 
and you just tell me who pops into your mind.”

For example, who do you know that's good....

Sales person

Teacher

Who is the most....

Enthusiastic person you know

Ambitious person you know

Most competitive person you know

At this point, depending on the person, you should get anywhere from 2 to 4 steam 
leads(names only).

Now you ask for the numbers, very critical to ask this way, otherwise they may 
say”Well, let me talk to them first and see if they are interested”

“Now John, do you think Mary would be offended if I called her and told her you said 
she was the most ambitious person you know? (or best, teacher, or most 
enthusiastic...etc)” WFA.

“Great! What's the best number to get a hold of her?



Calling the Steam Leads

“Hi may I speak with Mary?” WFA

“Mary, you don't know me but we have a mutual friend John, do you know John?” WFA

“Well Mary, I have a business in the area and I was talking to John the other day telling 
him I was looking for a couple of quality people, and he told me you where the most 
ambitious person he knows, is that true?” WFA

“Well Mary, if that's true then we have to get together. I don't know if my business is for 
you or not, but I'd like to sit down with you for 20 min or so and show you exactly what 
I do and the kind of money that's involved and at the very least you might be able refer 
me to someone sharp like yourself.”

“What's best for you, week days or weekends....etc?”



S.T.E.A.M
In addition to the memory jogger, another great way to create a prospect list is by using 
“S.T.E.A.M.” Take a look at the following objectives and write down who come to 
mind.

S.alesperson                          1.                                            Tel#                            
2.                                            Tel#                            
3.                                            Tel#                            

T.eacher                                 1.                                            Tel#                            
2.                                            Tel#                            
3.                                            Tel#                            

E.nthusiastic person           1.                                            Tel#                            
2.                                            Tel#                            
3.                                            Tel#                            

A.mbitious person                 1.                                            Tel#                            
2.                                            Tel#                            
3.                                            Tel#                            

M.ost competitive person     1.                                            Tel#                            
2.                                            Tel#                            
3.                                            Tel#                            


